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              Ag Valley Coop Board President  
Tom Hansen presents a check in the 
amount of $10,000.00 to Dean Weldon 
Sleight, Nebraska College of Technical Agriculture in 
Curtis.   The donation is to be used for the New NCTA 
Education Center in Curtis. 
             The new education center is projected to cost 
$9.7 million.  $1 million was raised from private        
contributions prior to December 31, 2008 in order to 
qualify for the  remaining $8.7 million to be paid by the 
State of Nebraska. 

             “Ag Valley Coop Board, Management and Staff are pleased to be able to financially assist 
the Nebraska College of Technical Agriculture in Curtis achieve their goal of raising $1 million 
from private contributions in order to make this project become reality,” stated Ron Hunter, Ag 
Valley Coop General Manager. “Agriculture and agribusiness are vital to the State of Nebraska 
and Ag Valley Coop recognizes the need to provide facilities that will enable our students to get 
the best agricultural education possible and hopefully remain in the area upon graduation.” 
 
 

Dwight Sprigg Completes “Director Certification Program” 
             Dwight Sprigg, a director of Ag Valley Coop, recently completed a four-phase educational 
program co-sponsored by the Nebraska Cooperative Council, the University of Nebraska-Lincoln 
Institute of Agriculture & Natural Resources, and CoBank.   
             The Director Certification Program is a unique educational program specifically designed 
to assist cooperative directors to more fully understand their ever-changing responsibilities.  The 
program has been presented annually at various locations throughout Nebraska since its inception 
in 1978.   
             The program consists of four one-day courses designed to help participants become more 
effective cooperative directors.  Some of the workshop topics include legal obligations of directors; 
cooperative principles and practices; using financial statements in making decisions; the benefits 
of long-range planning; capitalization of cooperatives; and a director’s role in establishing proper 
controls.  Workshop segments are patterned to closely follow the growing responsibilities of       
cooperative directors. 
             Robert C. Andersen, President of the Nebraska Cooperative Council of Lincoln said, 
“Agriculture is continuing to see dramatic changes in the way technology is used by producers 
statewide.  Today’s cooperative must anticipate the needs of their members to be relevant.       
Continuing education for local cooperative directors is imperative for cooperatives to continue     
to meet the needs of their member/owners.” 
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             Thanks to an invite from Von Johnson and the Nebraska Wheat Board,      
I attended a wheat export and wheat quality tour in Portland, Oregon earlier this 
month.  I also want to thank the management here at Ag Valley Cooperative for 
understanding the value of such an opportunity. 

Our trip began early Monday morning, January 5th, on a scheduled flight out of        
Lincoln.  No problems were experienced going through security and we were able to make    
our connecting flight in Denver with time to spare.  But after boarding the plane in Denver,   
just after the doors to the plane were closed and secured, the pilot announced we’d be a little 
late pushing off.  It seems a low hydraulics warning light had gone off and we would need to 
wait for them to top off before taking off.  At first I didn’t think much about it, but the longer 
we waited I started wondering to myself why is the airplane low on hydraulics fluid?  Don’t get 
me wrong, I enjoy flying more than most but there are some things I think the pilot should just 
leave unsaid.  None the less, we made it to our destination safe and sound. 

            Once there, we spent a few hours attending a transportation      
forum where current issues were discussed relating to railroad, river and 
ocean freight.  The day finished with dinner and conversations with a 
group of Idaho grain producers.  Transportation issues some of these 
farmers face are quite different than ours.  Whichever side of the issue 

you stand, a lot of money is spent each year related to salmon spawning and preservation out   
in their part of the world. 

Tuesday morning began with a brief meeting at terminal T-6 along the Columbia River.  
Here we learned the ports generate roughly $4.5 billion in trade, close to 151,000 jobs are      
influenced and approximately $640 million in direct earnings are shared by area residents.  
Portland is the largest bulk mineral unloader on the West Coast and is the largest auto receiver 
in the US from Asia.  I was surprised to learn how expensive river dredging is and what a huge 
issue it is for this area.  In the past, dredged material was dumped into deeper pockets in the 
river, away from the shipping  channel.  Now salmon advocates have forced this debris to be 
hauled away, either to ocean or land where it’s used to expand banks and jetties.  This adds 
quite a bit to the cost.  One mile of river soon to be worked on will cost in the area of $25     
million. 

 After visiting Pasco’s Frozen Dough production plant, we toured Columbia Grain      
International’s export facility.  This huge facility holds four million bushels and is turned over 
approximately once every week to ten days.  What I didn’t realize is that the Federal Grain    
Inspection Service actually has personnel permanently stationed within Columbia Grain’s      
offices.  The FGIS oversee all activities related to loading ships.  There are cameras in various 
places throughout the facility that the FGIS  monitor, not to mention people gathering         
automated grain samples before the ships are actually loaded.  I always knew grain quality was 
watched closely but I had absolutely no idea to what extent it is scrutinized.  Quality grain is  
demanded by buyers both foreign and domestic, it is something every person involved in the 
chain from the producer to the exporting facility takes very seriously.  These procedures in 
place exceeded even my expectations at the port.  Our integrity is in good hands.  (continued) 

The information contained in this letter is taken from sources, which we believe to be reliable, but is not guaranteed by us  
as to  accuracy or completeness and is sent to you for information purposes only.  There is a risk of loss when trading    
commodity futures and options.  Country Hedging, Inc. bases its recommendations solely on the judgment of Country 
Hedging, Inc. personnel. 
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We finished our second day at The Mandarin Restaurant where we were treated 
to a wide variety of excellent food.  We were given chopsticks to use but I must admit, I 
quickly gave up on them.  I now understand why many Chinese  people are smaller in 
stature.  I would be too, if I had to depend on getting food to my mouth on these small 
wooden sticks. 

             Wednesday morning was spent at the Wheat Marketing 
Center, the renovated site of the former Albers Flour Mill    
originally built in 1906.  Here the US Wheat Associates help   
develop export markets on behalf of US wheat producers.    
Similar to a Cooperative, wheat producers from twenty member 
states are Board of Directors.  Funding comes from wheat 
grower check-offs and the USDA.  
             The USW does foreign and domestic market analysis; 
helps foster relationships through information sharing, trouble 
shooting and technical support.  This technical assistance helps  
foreign customers purchase, transport, store, manufacture and 
mill US wheats and products.  USW teach people what foods are, 
their nutrition value, how to prepare them, as well as overseeing 
general marketing efforts designed to promote the advantages of 

using US wheats.  Finally, they provide info to US policy 
makers and government agencies to better assure the      
success of US wheat exports in world markets. 

Our group of fifteen broke into two groups, taking 
turns learning how various noodles, flat and steamed breads 
are made, while the other group gained knowledge on how 
various pieces of analytical equipment are used to test 
wheat’s milling qualities. 
             After a light lunch, we spent the afternoon further 
learning the duties of the FGIS and interacting with a grain 
broker with Columbia Grain. 

             Later that evening, we enjoyed dinner at 
the Chart House, an upscale restaurant built on a 
large hill overlooking the city of Portland and the 
Willamette River.  The food was sensational and 
the view was magnificent.  It was an excellent  
atmosphere to catch up on the day’s activities. 
             Our final morning was spent learning how 
wheat is graded by the FGIS before we left for the 
airport and our trip home. 
             It was a priceless experience that I will 
carry with me and share with others the rest of my 
career in this business. I have a whole new        
appreciation of the entire scope of activities taking 
place behind the scenes every day in this business.  
There are many people working hard to assure 
marketability of our US grown wheat. 
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"Big Brother" is watching ......the Federal                              
Grain Inspection Service (FGIS) monitors all 
aspects of the ship loading process.  

Gary Hou, the Wheat Marketing Center's technical 
manager and Asian food specialist, demonstrates the 
process of making noodles on the only pilot scale 
Asian sheeted noodle line in the US.  

Columbia Grain International's  4 million bushel export facility in 
Portland, OR along the Columbia River.  Approximately two-thirds 
of all grain that is exported arrives by rail with a good share of the 
balance coming on barges down both the Snake and Columbia 
River's. Only a very small portion arrives at port by truck. 
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             Ag Valley’s year ends February 28, but unlike the normal year end on December 
31 we do not stay up celebrating.  We stay up taking year end inventories and trying to get 
ready for our yearly audit.  
             The budgets are in place for the new business year and all our Ag Valley employees are eager to 
move forward to a new year and to continue to make Ag Valley the best place to do your business!   
             Ag Valley is growing in every department including the accounts receivable department.  The 
A/R department tries very hard to make your statements easy to understand and we try very hard to get 
billing errors corrected in a timely manner, but we have to know about them in order to correct them. 
             Sometimes I am just amazed that everyday we get 2 or 3 and sometimes more credit               
applications from people wanting to do business with us.  
             Our trade territory keeps growing, but we want 
everyone to know every customer is important to us        
including the customer with a past due account.  You might 
have received a phone call from one of us on your bill, we  
obviously want to collect the money that is owed to us, but 
the real reason is to keep your communication open with 
us.  There is always a reason you didn’t pay, but we need to 
know so we can adjust the way we handle your account.  
             I really don’t want to turn your account over to our 
collection agency just to find out it was never your bill in 
the first place or was on the wrong account.  
             Communication is the key here, you can call me 
anytime with any question or problem you may have.  My 
office in Edison is 1-800-228-1352 or my cell phone is 
308-991-0421 or email me at dkarlson@agvalley.com.   
             Ag Valley Coop is owned by its customers and 
when you don’t pay your bill it is actually taking money 
away from your neighbors who are patrons of Ag Valley. 
Once you have an account with Ag Valley you will always 
have an account with us.  We never close an account, but 
we will put them as inactive.  The same goes for a bill that 
you have at Ag Valley.  We will always be trying to collect 
it and we will never just write it off and throw it in the 
trash.  Please let us know if there is any problem and we 
will work with you the best we can.    Thanks Dudley 
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 Credit Report                                         Dudley Karlson 
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 Credit Report                                         Dudley Karlson 

             I am doing a lot better this year than in previous years; writing 2009 when I write 
a check.  It usually takes me at least a month before I can process the fact that a new year 
has begun.   
             I didn’t really have any “New Year Resolutions” this year and I don’t know if that is because I 
know I’ll be breaking them in a week or two!  Maybe that just comes with age!  
             What a difference one year makes when it comes to financing our crop input costs.  Last year we 
were trying to get the skyrocketing fertilizer price locked in and even hoping we would be able to get the 
fertilizer at any price! 
             Our 0% until March 1st through Farm Plan is almost over and we had a lot of people sign up.  It 
was mostly for seed and not much was done in locking in the price for fertilizer and chemicals.  It just 
comes down to wanting to buy your inputs at the lowest possible price you can get it for and obviously 
no one was willing to jump in and purchase for the fear that it would go even lower.  I think most of the 
farmers will have to do something in the next two months because we will be into planting season and I 
am sure our prepay prices will be more advantageous than in season pricing! 
             With that in mind, I think the farmer’s best bet in financing is going with The Cooperative     
Finance Association (CFA).  This is the finance company we ran our 0% program through last year and 
some of the loans are still going on because we moved the due date out to February 15, 2009.  Most of 
the loans are at 2% interest!  You just can’t beat the interest rate that CFA has. Compared to            
traditional lenders they are beating them in the interest rate wars and it would look like it is likely to stay 
low because the rate follows the prime interest rate and the Feds keep lowering the prime rate to try and 
generate business to get us out of the recession.  I doubt CFA’s interest will go any lower, because prime 
can not get lower than 0%. 
             Just by filling out a simple 2 page application they will loan money for your crop inputs.  If you 
filled this out last year then you are already in their system and I would only need your acres that you are 
going to plant in 2009 to apply for the loan.  They will loan to the value that you have with your crop 
insurance.  I have some producers that use this for all input costs and then I also have some that use it for 
extra input costs because they have outgrown the lending amounts set by their local bank.   
             Yes, you can use this financing to pay your other bills besides your Ag Valley Coop bill!  Just 
give me a call and I will answer any questions you may have or I will meet with you in person and help 
you.  Most of the customers that use this service are surprised about how simple it is to apply and they 
don’t have all the hassles of filling out cash flows and financial statements.  It doesn’t cost a thing to  
apply, just a little time.  So talk to one of Ag Valley’s agronomists or give me a call and I would be 
happy to answer any questions you may have.   Thanks Dudley 

 

The new Fertilizer Tank under construction in Maywood.  This 
One Million Gallon Tank should be completed and ready for use 
in January. 

The “quick couplers” installed between the tracks used to 
pump the liquid fertilizer out of the train cars and into the 
new tank in Maywood. 
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            We are finally getting some good news on feed pricing.  Tubs and mineral 
prices have dropped in the past 2 weeks.  We are now offering those savings to our 
customers.  
            We have made the decision to begin making our mineral at our Maywood location in  
order to provide better pricing and greater flexibility in product formula’s for our customers.     
I am sure that, as with all new projects, we will encounter some logistical concerns, but the   
bottom line is we will be able to offer the same quality formulation at substantial savings to   
our producers.  We will be using a Trace Mineral mix from Hubbard Feeds, which will allow 
our producers to still utilize Hubbard’s 0% financing program. 
            Now is the time to start feeding our Bio-Mos products to head off any scour problems  
in your newborns this spring.  I recommend feeding the NP 27% or the BGF 30 tub, both with 
Bio-Mos, 30 days pre-calving, followed by Ag Valley Calving Mineral until the youngest 
calves are 30 days old.  This program will cost about an additional $5.00/head for a 60 day    
period.  This is the 9th calving season I have used Bio-Mos and I am amazed at how the market 
share continues to grow.  This is a testament from our producers that this program really does 
work.  
            We are starting to receive several loads of posts, if you are looking to build fence this 
spring call your nearest location for pricing. 
 
The new mineral prices are as follows: 
            Ag Valley 12 phos                 $  880.00 / ton 
            Ag Valley 8 phos                   $  750.00 / ton 
            Ag Valley Calving Mineral    $1035.00 / ton 
 
Tub prices are as follows: 
            Crystalyx HE 20                     $  91.00  
            Crystalyx NP 27                     $105.00 
            With Bio-Mos                         $115.00 
            Crystalyx  BGF 30                 $104.00 
            With Bio-Mos                         $114.00 
 
            Please let any of our sales people know what they can do to help you meet your         
production goals.  

www.511nebraska.org 


